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CASE STUDY

An M&A Advisory Firm Capitalizes
on Dealmaking Activity with Deep
Data

THE CLIENT: The second quarter of 2021 represented the third straight
period in which total announced global M&A value surpassed

A middle market M&A $1 trillion." This is the first time the announced dealvalue

advisory firm exceededthat threshold in three consecutive periods,
according to S&P Global MarketIntelligence (“Market
USERS: Intelligence”) data that dates back to the 1990s. Dealmaking

has been strong in the U.S. market as well, driven mainly by
low interest rates, soaring equities,and higherinterestin
sectors that have been positively affected by the COVID-19
pandemic.

Head of the M&A team

The M&A team at this U.S.-based firm was looking to capitalize
on the growing demand and build a robust pipeline of potential
sellers. Team members wantedto invest more in the data and
analyticaltools they had available to help identify attractive
middle marketopportunities and find appropriate buyers at
appealing transaction values.

T“M&A surpasses $1 trillion for 3rd straight period; VC speeds up deployment” S&P Global Market Intelligence,August 13, 2021,
www.spglobal.com/marketintelligence/en/news-insights/latest-news-headlines/m-a-surpasses-1-trillion-for-3rd-straight-period-
vc-speeds-up-deployment-66038755.
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Pain Points

M&A team members felt there were gaps in the

data service theywere using, causing them to
e Y & & The M&A team was
miss important deals as aresult. They wantedto
identify an information provider that could deliver: focused on executing
e Detailed dataonprivately held companies successful deals for its

and assets to identify sellers.

clients. High-quality data

e Profilesof private equityand venture

capitalfirms, including mformz.atlon on and analytical tools could

managers, funds, deals and exits, and

investors to better understand the market. help increase the pipeline
e Trendson fundraising, dry powder, and of sellers and linkthem

fund performance to anticipate activity.

e Screening,targeting,andcomparison with appropriate buyers.

toolsto support valuationand peer group
analysis.

e Alertsonthe latest newsstoriesand key
developmentsto stay on top of
companies of interest.

The team contacted MarketIntelligence to learn more about the firm’s offering for investment
bankers.
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The Solution

Market Intelligence discussed the web-based S&P Capital IQ Pro platform that deliversan
unrivaled breadth and depth of data, tech-forward productivity tools, news, and research allin one
easy-to-use platform. Importantly, the fee structure would provide a flat rate for the entire
company, so there would be no extra charges as the firm brought on new staff members. The

platform would enable team members to:

Dig deep on
@} financials for both
4 @ private and public
companies

Unlock private
@ market insights

2All data as of July 2021.

Private CompanyData covers 16 million private
companies around the globe, 10 million with
financial statements, and 500,000+ early stage
companies supported by data from Crunchbase.?

The Premium Financials dataset provides
standardized data for more than 5,000 financial,
supplemental, and industry-specific data items for
150,000+ companies globally, including 95,000+
active and inactive companiesacross multiple
industries. Data is available at numerous
frequencies and point-in-time representations of a
financial period include press releases, original
filings, and restatements.

Preqin’sdata and metrics on the S&P Capital 1Q Pro
platform provide fund profiles, contacts,
fundraising, performance, deals, and exits
associated with 40,000 firms and 120,000+ funds
across multiple asset classes.

CASE STUDY: AN M&A ADVISORY FIRM CAPITALIZES ON DEALMAKING ACTIVITY WITH DEEP DATA 3



S&P Global
Market Intelligence

Cef A rETE The Tra_msactions dat_a.f,et provides profiles of
] approximately two million deals captured across
complete view of the globe. This includes M&A, private placement,
market activity venture capital, PIPE, spin-off, bankruptcy, share
buyback, and equity/debt public offerings. Each
transaction has a synopsis and lists deal size,

company participants, advisorcoverage, and
associated filingswith up to 10 years of history.

Transcriptsreview data on earnings, M&A activity,
company conference calls, and special calls. The
data also comes ina machine-readable format with
metadata tagging.

Key Developments provide information on 1
million+ developments, based on 160+
standardized topics. Thisincludes 20,000+ news
sources, such as press releases, and regulatory
filings.

Ownership provides detailed historical equity
ownership data on 90,000+ public and private
companies, institutional investment firms, mutual
funds, and insiders/individualowners.

Professionalsdata includes 3.2+ million profiles,
A L. including biographies, contact data, education,
M individuals compensation, affiliations, and corporate board

memberships, each linked to a unique person ID.

Research

(@) Streamline Find Buyer§ and.other screening and t-arge’.cingtools

g % ) help users identify and create customized lists of
workflows with companies, transactions, securities, professionals,
powerful key developments, and more using the quantitative
analyticaltools or qualitative criteria of choice. Users can also view

auto-generated lists of trading and transaction
comparables with unique, proprietary algorithm-
based PeerComps and Transaction Peer Comps
tools.
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Easily create Thfe S8_cP CaPital IQ Excel Plug-in enables users t<_)

build financial models and complete data analysis

custom formulas tasks faster. It is seamlessly integrated with the

and models S&P CapitallQ Pro platform to easily import
financial, market,and company data along with
comp sets, filings, saved screens, and other
information. Aclick-through capability audits data
items directly in Excel, showing underlying
calculations and linking back to the source
document.
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Key Benefits

M&A team members were very impressed with the breadth and quality of the data and analytical
tools on the S&P CapitallQ Pro platform that would enable them to:

Identify new opportunities with detailed information on privately held companies and
assets, plus profiles ofthe executive andkey managementteams.

Use the sophisticated Find Buyerstool to quickly search and rank potential M&A or private
placementinvestors based on detailed criteria.

Track ongoing M&A activity with information ondeal valuations, size, terminationfees,
target spreads, multiples, enterprise value,and more.

Gaina deeperunderstanding of the private markets by performing trend analysis on
fundraising, dry powder, and fund performance.

Quickly identify a universe of trading comps using Peer Comps to view companies.

Leverage anextensive selection of pre-built model templates, reports, and charts,
including trading, deal, and credit comps, as well as M&A and leveraged buyout models.

Monitor companies and markets with dashboards and alerts.
Navigate data withvisualizationtools and tap into presentation-ready graphics.

...and much more.

In addition, the flat-rate fee structure wasvery appealing to the team, as they would know the
annual costin advance and would not have to be concerned with new users accessing the
platform.

Click here to explore some of the datasets mentioned in this case study.
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ContactUs

Asia-Pacific
+852-2533-3565

Europe, Middle East & Africa
+44-207-176-1234

The Americas
+1877 863 1306
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